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We’re at the tail end of the spring selling season with nine sales to 
date in our neighborhood already. Last year we had a total of 21 sales, 
and the most we’ve had was 25 in 2013. By those measures we look to 
be on a record pace with three quarters of the year yet ahead. And wow, 
what a year it’s been so far!. Now in the 6th year of this present market 
cycle of steep appreciation, the attraction of this neighborhood to buy-
ers is as strong as ever, pushing prices ever higher. We see that in those 
headline properties that set high marks, but equally as remarkable are 
the prices achieved for homes that have never received any updating. 
This month’s group of homes spans the lot, from the smallest floor plan 
built here but in an extraordinary location, to one of the largest that has 
been remodeled to a striking degree, but in a bit of a cramped location 
behind a church. Let’s get to it. 
UNDER CONTRACT  What is the value of a location backing to the 
open area just south of the parking lot of Waneka Lake Park? We’re 
going to get a good look at that when the smallest floor plan in our 
neighborhood closes. 1418 Cypress is a ranch with just 1282 square 
feet. In that they squeeze 3 bedrooms, a full bath and a three-quarter in 
the master, a living room, and, of course, the kitchen. I saw this prop-
erty when it was on the market in late 2014 when it closed for $327,500, 
$11,500 below its asking price. Already nicely remodeled at that time 
with granite tile counters, white kitchen cabs and stainless steel appli-
ances in the kitchen, remodeled baths, accent-painted walls and an engi-
neered wood floor, nothing has changed save the door to the laundry 
closet. I mention that because in this model, that closet is just off the 
living room, in an awkward location— especially if modern stackable 
washer/dryers are too large for the door to close. What to do?  These 
owners creatively replaced a tacky curtain arrangement with a trendy 
sliding wood barn door. Priced at $465,000, this one will set a very high 
mark for price per square foot. 
1267 Doric is the front-to-back tri-level model, here in an older remodel 
that shows some wear. Like its neighbor, 1266 Doric (see the sold list-
ing, below) it also backs to the church which fronts to Centaur Village 
Drive. The remodeling here includes unusual concrete counters in a 
freshly repainted kitchen with simple white cabinets and a tile back-
splash with black appliances. The floor is engineered wood and a bit 
worn. The 4th bedroom is probably the family room that walks out to 
the back yard. I was able to get into this property with buyers as it was 
being prepared for the market. The previous owners had done all of the 
updating, and now 7 years later, it was showing some frayed edges. By 
the time the sign was planted in the front yard much had been done to 
tidy it up, including painting, cleaning and some landscaping. It listed 
for $479,900 and went under contract in 4 days.  
With the style of the homes in our neighborhood, most remodeling and 
updating follows a more conservative course. Some go for a more con-
temporary look, but 1244 Doric goes full-on modern. The kitchen here 
has a definite feel of a loft with corrugated metal used throughout, in-
cluding the ceiling. An “I” beam serves as a mount for lighting and 
three metal pipes drop from different points in the ceiling to hover just 
above the counters, offering an outlet and light switch at their base. The 

appliances are, you guessed it, stainless steel. Even the mantle and 
hearth of the fireplace are sheathed in corrugated surfaces. All the bath-
rooms have also been remodeled, but like the balance of the house, in a 
much more traditional manner. 12” tile covers the living and former 
dining areas, now a kind of anteroom after the wall between that and 
the kitchen was removed. The oak wood floor from the entry through 
into the kitchen is dark and very warn, out of place in all the other re-
modeling. The basement is finished with another bedroom, 3/4 bath 
and storage room, but has not received any updating attention. Much of 
the back yard is taken up by an above ground pool and hot tub, all en-
closed in a frame with a large deck at pool level. That area long ago saw 
its best days and the pool had not been cleaned out. There is xeriscaping 
with native plantings that don’t require watering, and then there is 
“zeroscaping”, rock spread over weed cloth. This is what we find in the 
front yard. Priced at $535,000, it found a buyer after 5 days. 
SOLD  1287 Ceres shines with the attention from its owners over the 
years, four of them since 1999. This ranch is the smaller 1806 square 
foot model with 2 bedrooms on the main level with a full bath, and a 
3rd bedroom and 3/4 bath in the basement. Unlike the other ranch 
floor plan with a basement that requires you to go out the front door to 
get into the garage, this has an interior access. The kitchen has been 
done with white cabinets, complementing laminate countertops with 
stainless steel appliances and a gas range. The upstairs bath is also re-
modeled, here with granite counters, and preserving the original tub and 
tile. The closet doors in both upstairs bedrooms are frosted glass. Also 
on this level is a heated sunroom addition overlooking a very nicely 
landscaped back yard with a firepit ideal for entertaining. Half the base-
ment has been finished with a bedroom with an egress window and a 
remodeled 3/4 bathroom. The ceiling is an Armstrong acoustic drop 
tile. The unfinished half of the basement is storage and the utilities with 
a replacement furnace. Worth noting are replacement windows. The 
agent shared she had 18 showings, multiple offers, and it closed just 
under a half a million at $498,594, cash.  
Recall that just two and a half years ago 1265 Doric sold at $443,000. It 
just closed at $535,000. I had listed the property then for the seller who 
had remodeled the master bath, installed a 90%+ furnace, triple-pane 
windows and a 4200 watt photovoltaic solar electric power system. Oth-
erwise it was fairly original but in great condition. The buyers performed 
a number of updates, completing the transformation of the house. The 
kitchen now features a large island with a butcher block countertop and 
gas stovetop with large stainless steel hood, Sub-Zero refrigerator and 
other high-end appliances. Flooring on the main level is solid hickory, 
and the roof was replaced in 2016. The compromise is the narrow back 
yard and location backing to the church off Centaur Village Dr. The 
church, however, blocks this house from any exposure to that busy 
street. While the sellers had not intended to “flip” the house (they came 
across a property near Longmont that offered acreage) this sale is ample 
evidence of what buyers will pay for a well remodeled home in Centaur 
Village North despite a cramped back yard. 

A warm welcome to our new neighbors! 
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        CVN Neighborhood Businesses 

w w w . B o u l d e r C o R e a l E s t a t e . c o m  

Mindful Solutions Accounting   
Steve Breitman 303-359-1964   
sbreitman@MindfulBusinessInc.com  

 

Licensed Massage Therapist 

Susan Opfer, Reiki Master 
303-641-4248 susanopfer@gmail.com 
 

Reiki & Voice  
Rebecca Abracas, 303-859-3026 

Healing, Holistic Voice Coaching, 

Positive Music 
rebeccaabraxas.com 
 

New Focus Films 

Matt Abraxas  
Video Marketing 

303-859-4301 newfocusfilms.com 
 

www.antarestile.com 

Your Voice Coach 
Nancy Walker 518-577-8377 
 

****** NEW BUSINESS! ****** 

Antares Tile 
Complete Bathroom Remodel 

Specializing in tub to shower conversions 

Steve Tattershall 303-641-0003 

Foxtrot Wheel & Edge 
Bicycle, Ski and Board, 776 W. Baseline 
JD Whitney 720-328-3340 
 

Maggie’s Creations Hair cuts & styling 
Maggie Popadak 720-933-8971 
 

Elegant Bobbles 
Cindy Norris 303-594-2681 
cinthianorrisabo@gmail.com 
 

The Hippie Buckaroos 
Sharing the Love! 

Barbara Jo 303-440-4764 

Pena's Heating & AC  
Alex Pena 720-276-4138. 

Troubleshooting, service & install  of 

all types of residential HVAC. 
 

Strength in Motion Counseling 

Adriana Balentine MSW, LCSW, CACII 

303 817-9072 Adriana@simcounseling.com 

www.simcounseling.com  
 

Bark Avenue 
DeDe Christopher 303-664-9663 

Oak Tree Plaza Shopping Center 

1280 Centaur Village Drive 

SOLD 
1287 Ceres Dr. 1806 Sqft Ranch. $449,000. Listed 3/8/18. 
4 Days to offer. 3 beds, 1-full, 1-three-quarter baths.  
Sold on  4/2/2015 Sold Price  $380,000 
Sold again 5/2/2018 Sold Price  $498,594 
Annualized Appreciation Rate: 10.31% 
 

1265 Doric Dr. 2126 Sqft 2-Story. $509,000. Listed 4/4/18. 
1 Day to offer. 4 beds, 2-full baths.  
Sold on  9/30/15  Sold Price  $443,000 
Sold again 5/3/2018 Sold Price  $535,000 
Annualized Appreciation Rate: 8.17% 
 

UNDER CONTRACT 
1418 Cypress Cir. 1282 Sqft Ranch. 465,000. Listed 5/2/18. 
5 Days to offer. 3 beds, 2-full baths.  
Smallest model in CVN with no basement. Past remodel to 
kitchen and baths, Backs to Waneka Lake Park. 
1267 Doric Dr. 1771 Sqft Tri-level. $479,900. Listed 5/10/18. 
5 Days to offer. 4 beds, 1-full, 1-three-quarter & 1 half baths.  
Some previous remodeling, now a bit worn. 4th bedroom is 
family room with walkout. Backs to church. 
1244 Doric Dr. 2779 Sqft 2-Story. $535,000. Listed 5/9/18. 
5 Days to offer. 5 beds, 1-full, 2-three-quarters & 1 half baths.  
Remodeled kitchen using lots of corrugated metal. Oak flooring 
on main heavily worn,  finished basement. 

Support Our Neighborhood Businesses! 

Swimming Pools & Hot Tubs 
I was flying into Phoenix on a connecting flight to Tucson where my 
wife and I seek solace in the quiet beauty of the Sonoran Desert. 
You’ve maybe seen a copy of Arizona Highways Magazine with amaz-
ing photography of serrated mountains covered in forests of giant 
Saguaro cactus, Teddy Bear Cholla, Ocatillo and Creosote Bush, espe-
cially magical in the fall and spring months. As the plane spiraled 
down the sun sparkled off a myriad of turquoise gems below— swim-
ming pools— thousands of them. In many ways, pools in the desert 
are not a luxury but an important element of life. A home without one 
is less attractive. Cut to the return flight into Denver. Gems were far 
and few between. Not surprising. Hot tubs are a much more likely 
feature in our climate. What attraction might either add to a home 
here? Actually, the answer would be:“How much might they detract.” I 
once heard swimming pools described as a hole in the ground you try 
to fill with money. Hot tubs are smaller but have the same effect. In 
areas of the county where pools are used for the greater part of the 
year the costs are worth it. Here, at best, you get to use it half the 
year. The balance of the year snow and rain work their way around 
the sagging cover and it turns into a frog pond. I have seen several 
above-ground pools in this neighborhood and know of one in-ground 
pool. It takes a very particular buyer who places value on a pool, i.e. 
one in maybe a hundred, or two. (Because of its location backing to 
Waneka Lake Park, the one in-ground is possibly an exception.) The 
loss of value in the property is equal to the cost of the removal of the 
pool. It’s easier to attract a buyer if you have dealt with the issue in 
advance. An above-ground pool leaves you only with a large, bare 
round spot in your back yard. In-ground pools are filled in and re-
landscaped. Buyers always overestimate the cost of removal if they are 
left, deducting that from their offer. Hot tubs are popular here, but 
my informal, 25-year survey would seem to indicated fewer than 15% 
of buyers are interested, and only then if they are newer or have an 
excellent service history. The rest want them removed. If you enjoy 
bathing at home in a lot of water, or with room for just 4, enjoy! Just 
know that the next owner probably doesn’t share your joy of also 
paying for the pleasure. 

 

 

 
 

Maggie’s Creations 
Hair Cuts & Styling 

Maggie Popadak 

720-933-8971 

Saturday, June 16th 6:30 PM 

FREE
FREE
FREE
FREE    Ice Cream Sundaes 

Craft Beer & wine 

"I’ve used Paul Dart for 4 purchases and 1 sale. He is just incredible to work with. His 

knowledge and experience allows him to be an amazing negotiator. He is super detail 

oriented and takes care of everything and he treats his clients like family. Paul will edu-

cate you so you can understand all the parts and pieces of the process. He’s excellent at 

pricing strategy, which is so important to anyone who understands the business. I would 

not hesitate to recommend Paul to anyone."  Jackie Z.  Google+ 


