Paul Dart’s Real Estate Watch
What Homebuyers Should Know About Smart Homes
Smart home technology is all the rage lately, touted as anything from a fun set of individual gadgets to an integrated and connected way to protect your family. But what does it actually mean? And what do you need to know as you shop for a new home?
Here are the smart home basics to make your home-buying process easier:
Features to Look for - The phrase "smart home" is a catch-all for any residence that uses connected technology to remotely
control things like lights, security systems, locks and more. In addition to giving users the ability to manage devices from anywhere
via an app, most smart homes also have a central hub that allows one device to trigger actions in another without user intervention.
For example, a connected smart home can give you the power to—all at once—lock the door, turn off the lights, adjust the thermostat, activate a security camera and more.
Because the definition of a smart home is so broad, it might refer to a home that only has programmable light bulbs, or a
home where you can fully control the security, HVAC and entertainment systems. Moreover, some smart tech home devices easily
move with the owner, while some are part of a more permanent installation. Before making an offer on a home with smart features,
ask which capabilities are present and which will remain after the sale.
These devices can be integrated into one platform and work together to provide you with increased security, efficiency and
peace of mind. They can alert you from afar to your kids arriving home from school, a burst water pipe or the completion of your
laundry. From your smartphone, you can easily turn off the lights the kids always manage to leave on, or turn off the iron that you
forgot to unplug as you hurried out the door. Your devices can even save time by managing tasks like opening and closing shades
and watering the lawn only when needed.
If you're looking at purchasing a smart home, you'll want to make sure you get all of the details in advance about ongoing
costs and subscription fees. Some features, such as a monitored home security system, will have ongoing subscription costs. While
these systems are wonderful for peace of mind, it is important that you factor those fees into your budget before you buy. Ask the
seller for an itemized list of any fees associated with the smart home technology.
Since a key component to smart home technology is remote access, you'll need to be sure access is transferred from the previous owners to you. Setting up a transition plan will save you a lot of headaches down the road.
Ask the sellers for the following: A list of all the devices and manuals, if available; Information about the apps that control each device, especially if manuals are missing; The passwords associated with each device; Information about any programmed rules for the
Smart Devices; A physical tour of the device locations and a quick overview of how they work.
If any of the devices are associated with a particular email address, make sure the previous owner transfers all ownership to
you. Immediately upon purchase of the home, change all passwords and PINs. Do not use anything like a birthday or phone number
that might have been revealed to the prior owners during the sales process.
The key is to be sure that you understand how everything works and that you have access to all controls of the connected
devices in your new home. The last thing you want is to arrive at your new home and not be able to adjust the heat or wake up early
to the entertainment system playing music on your day off.
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3555 Bison Rd
Boulder $960,000

513 S Bermont St
Lafayette $450,000

5395 Olde Stage Rd
Boulder $770,000

721 Lafarge St
Louisville $563,875

A superbly sited 3 bed, 3 bath
passive solar home located in a
secluded valley on 42 acres. Protected on 3 sides by Boulder Mtn
Parks Open Space. A dramatic yet
tranquil setting enveloped on all
sides by majestic vistas. Just 18
minutes from Boulder.

An original owner 4 bed, 4bath, 2512 sqft brick 2-story
with a finished basement.
Never remodeled but in great
condition waiting for your
imagination and touches.

A beautiful home on an
extraordinary 8.8 acre lot w/
great views just 5 mins to
Boulder. No expense spared
-care. Lots of wildlife!

A quintessential historic
cottage imbued with the
heart & soul of Old Town
Louisville, sparkling with
loving attention and care.

First Quarter 2018
Trend Report
My data partner here, and I, expected 2018 to begin to roll over into a more balanced market. We’ve been seeing some of
our metrics start to wobble, but 2018 has started off with a bang. Showing activity is very strong with many multiple offer
situations, even on some of the higher price point homes. It’s apparent that this can be traced to our very low levels of inventory, now at historic levels. That doesn’t look to change. When there are so few homes on the market, those that pop up attract a lot of attention, even during times of the year when we expect activity to be at a lower level. As the inventory makes its
seasonal climb starting in May, we reach a level of homes on the market that relieves the scarcity, moderating the frenzy. For
sellers, listing earlier in the year is the time to target for maximum advantage. While the overall market is still biased in favor
of sellers, from the time the spring frenzy cools through the end of the year, buyers are in a better position. Keeping a keen
eye on the Available Inventory chart at the top right will tell us what to expect as we progress through the year.
Sales Volume in the County has been generally holding steady in the area of 4,500 home sales per year. Normally, a
strongly appreciating market encourages more people to put their homes up for sale to either move up and get more house or
move down. But in Boulder County with no land available for new home developments, except east in Erie, and few resale
homes on the market, potential sellers wonder where they will go. Welcome to a San Francisco-style market.
At our current absorption rates, the Months of Supply of homes for sale remains strongly in Seller’s Market territory.
Generally that softens to a more balanced market in the higher price ranges, but so far this year, market strength can be
found in all price points. Entry level homes in all areas of the county remain red hot!
All of the individual cities in Boulder County are seeing strong demand, reflected in Percent of Homes Under Contract
chart, with from 32% - 63% under contract. All areas are seeing appreciation. Longmont, as the most affordable city remaining in the County, has been topping this metric for most of 2017 and now into 2018. The Suburban Plains, everything in
Boulder County east of the mountains not in a municipality, is seeing the least strength. Likely this is a reflection of the higher
price points for homes there.
My forecast for 2018 was for a strong spring and an earlier start to the summer slump, with the market moderating compared to the pervious 5 years to reflect the wobbling data and indications that accumulated buying power has come to an end.
With the year beginning at a historic low inventory, the heat of the activity in the early part of this year is as strong or stronger
than any of the previous spring markets. As the summer comes we’ll see if the numbers of listings increases enough to mollify
demand. If not, 2018 will look a lot like last year. We’ll be watching closely!
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